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Legal disclaimer

The information presented in this presentation is for general information only, and is 
based on guidelines and practices generally accepted within the mortgage finance 
industry and is not intended to be all-inclusive. MGIC makes no representations or 
warranties of any kind with respect to the accuracy, completeness or suitability for 
any purpose of the information contained in this presentation. MGIC expressly 
disclaims any and all warranties, express or implied, including without limitation 
warranties of merchantability and fitness for a particular purpose regarding these 
materials and this presentation. In no event will MGIC be liable for any direct, 
indirect, incidental, punitive or consequential damages of any kind with respect to 
the presentation or materials provided. All examples are hypothetical and are for 
illustrative purposes only. This presentation is not intended and should not be 
interpreted or relied upon as legal advice. We encourage you to seek advice from a 
qualified professional.



Curriculum
▪ Breaking news
▪ Industry updates
▪ FAQ session
▪ MGIC resources
▪ Kahoot! quiz



Breaking news



Trigger leads
Homebuyers Privacy Protection Act



New appraisal report

UAD 3.6
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Redesigned URAR

The new appraisal report will:

• Replace all existing appraisal forms

• Provide a new summary page

• Utilize a better reporting structure

• Organize related data together in each section

• Display photos, commentary & any defects/damages/deficiencies in 
relevant sections



Single dynamic URAR

• All residential property types

• Single family

• 2–4-unit

• Condominium

• Cooperative

• Manufactured

• All agency assignment types

• Traditional appraisal

• Hybrid appraisal

• Desktop appraisal

• Exterior appraisal



Resources for the new appraisal report

Fannie Mae
Uniform Appraisal Dataset | Fannie Mae

Fannie Mae Selling Guide Section B4-1.1

Freddie Mac
Uniform Appraisal Dataset - Freddie Mac

Freddie Mac Selling Guide 5601.1

GSE Training: The Industry's Guide to the New URAR

UAD-sample-scenarios-combined.pdf

UAD-Redesign-Timeline.pdf

Condition and Quality Ratings Definitions 3.6

Appendix C-1-URAR Layout

Appendix F-1: URAR Reference Guide

UAD 3.6 FAQs

ANSI-Standardizing Property Measuring Guidelines

https://singlefamily.fanniemae.com/delivering/uniform-mortgage-data-program/uniform-appraisal-dataset
https://selling-guide.fanniemae.com/sel/b4-1.1/general-appraisal-requirements
https://selling-guide.fanniemae.com/sel/b4-1.1/general-appraisal-requirements
https://selling-guide.fanniemae.com/sel/b4-1.1/general-appraisal-requirements
https://sf.freddiemac.com/tools-learning/uniform-mortgage-data-program/uad
https://sf.freddiemac.com/tools-learning/uniform-mortgage-data-program/uad
https://sf.freddiemac.com/tools-learning/uniform-mortgage-data-program/uad
https://guide.freddiemac.com/app/guide/section/5601.1
https://www.fanniemae.com/course/singlefamily/uadtrainingfiles/story.html#:~:text=Welcome%20to%20The%20Industry%E2%80%99s%20Guide%20to%20the%20New,and%20the%20Completion%20Report%2C%20which%20are%20separate%20reports.
https://singlefamily.fanniemae.com/media/42391/display
https://singlefamily.fanniemae.com/media/42391/display
https://singlefamily.fanniemae.com/media/42391/display
https://singlefamily.fanniemae.com/media/42391/display
https://singlefamily.fanniemae.com/media/42391/display
https://singlefamily.fanniemae.com/media/42391/display
https://singlefamily.fanniemae.com/media/42391/display
https://sf.freddiemac.com/docs/pdf/fact-sheet/uad-redesign-timeline.pdf
https://sf.freddiemac.com/docs/pdf/fact-sheet/uad-redesign-timeline.pdf
https://sf.freddiemac.com/docs/pdf/fact-sheet/uad-redesign-timeline.pdf
https://sf.freddiemac.com/docs/pdf/fact-sheet/uad-redesign-timeline.pdf
https://sf.freddiemac.com/docs/pdf/fact-sheet/uad-redesign-timeline.pdf
https://sf.freddiemac.com/docs/pdf/uad-condition-quality-ratings-definitions.pdf
https://singlefamily.fanniemae.com/media/document/zip/appendix-c-1-urar-layout
https://singlefamily.fanniemae.com/media/document/zip/appendix-c-1-urar-layout
https://singlefamily.fanniemae.com/media/document/zip/appendix-c-1-urar-layout
https://singlefamily.fanniemae.com/media/document/zip/appendix-c-1-urar-layout
https://singlefamily.fanniemae.com/media/document/zip/appendix-c-1-urar-layout
https://singlefamily.fanniemae.com/media/34906/display
https://singlefamily.fanniemae.com/media/34906/display
https://singlefamily.fanniemae.com/media/34906/display
https://singlefamily.fanniemae.com/media/23286/display
https://singlefamily.fanniemae.com/media/30266/display
https://singlefamily.fanniemae.com/media/30266/display
https://singlefamily.fanniemae.com/media/30266/display


Industry 
updates



Are you up to date with your homework?

Loan Product Advisor Documentation Matrix

In Case You Missed It: Policy Updates

https://sf.freddiemac.com/docs/pdf/update/docmatrix.pdf
https://singlefamily.fanniemae.com/in-case-you-missed-it-policy-updates
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Reconsideration of value (ROV) 

Lender responsibilities
▪ Establish a ROV process for borrowers to appeal an appraisal when it is believed the opinion 

of value is unsupported, deficient or reflects discriminatory practices

▪ Provide a ROV disclosure at the time of loan application and again with the appraisal report

▪ Complete its appraisal review before initiating the ROV process

▪ Designate an underwriter or subject matter expert to review the ROV request to validate the 
request contains sufficient information

▪ Utilize a standardized format to communicate with the appraiser

▪ Forward the appraisal report, along with findings, to the appropriate appraisal licensing 
agency or regulatory board if material deficiencies are not corrected by the appraiser

▪ Ensure all documentation related to the outcome of the ROV are retained in the loan file

Fannie Mae Announcement SEL-2025-07; Freddie Mac Bulletin 2025-12
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Interested party definition

➢ The property seller
➢ The builder or developer
➢ The real estate agent or broker
➢ Any contributing party (e.g., originating lender, employer, 

municipality, nonprofit organization or related person) affiliated 
with any of the above individuals or entities

An interested party is any person or entity that:
• May benefit from the property selling at the highest possible price

AND
• Can influence the sales price or other terms of the transaction

Fannie Mae SEL-2025-03; Freddie Mac Sections 5501.6 and 5501.7
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Freddie Mac – Income clarifications

Stable Monthly Income FAQ - Freddie Mac Single-Family

https://sf.freddiemac.com/faqs/stable-monthly-income-faq?_gl=1*dc8iqo*_gcl_au*MTc4MjI2NjIyNC4xNzU4NjM5MDgw*_ga*ODkwNzA2MjgyLjE3NDMwMTAzMjg.*_ga_W1VD6NP75S*czE3NTg2MzkwODAkbzk2JGcxJHQxNzU4NjM5MzIyJGoxMSRsMCRoMA..
https://sf.freddiemac.com/faqs/stable-monthly-income-faq?_gl=1*dc8iqo*_gcl_au*MTc4MjI2NjIyNC4xNzU4NjM5MDgw*_ga*ODkwNzA2MjgyLjE3NDMwMTAzMjg.*_ga_W1VD6NP75S*czE3NTg2MzkwODAkbzk2JGcxJHQxNzU4NjM5MzIyJGoxMSRsMCRoMA..
https://sf.freddiemac.com/faqs/stable-monthly-income-faq?_gl=1*dc8iqo*_gcl_au*MTc4MjI2NjIyNC4xNzU4NjM5MDgw*_ga*ODkwNzA2MjgyLjE3NDMwMTAzMjg.*_ga_W1VD6NP75S*czE3NTg2MzkwODAkbzk2JGcxJHQxNzU4NjM5MzIyJGoxMSRsMCRoMA..
https://sf.freddiemac.com/faqs/stable-monthly-income-faq?_gl=1*dc8iqo*_gcl_au*MTc4MjI2NjIyNC4xNzU4NjM5MDgw*_ga*ODkwNzA2MjgyLjE3NDMwMTAzMjg.*_ga_W1VD6NP75S*czE3NTg2MzkwODAkbzk2JGcxJHQxNzU4NjM5MzIyJGoxMSRsMCRoMA..
https://sf.freddiemac.com/faqs/stable-monthly-income-faq?_gl=1*dc8iqo*_gcl_au*MTc4MjI2NjIyNC4xNzU4NjM5MDgw*_ga*ODkwNzA2MjgyLjE3NDMwMTAzMjg.*_ga_W1VD6NP75S*czE3NTg2MzkwODAkbzk2JGcxJHQxNzU4NjM5MzIyJGoxMSRsMCRoMA..
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Freddie Mac – Military income documentation

Freddie Mac Bulletin 2024-7
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Fannie Mae – Maximum cash out on R/T refi





We have AUS approval for the 
loan, but the borrower has 
limited credit. What else is 
needed, if anything?



What is the best practice 
when it comes to pulling a 
refresh credit report?
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Quality Insider recommendations

Quality Insider | Fannie Mae

https://singlefamily.fanniemae.com/originating-underwriting/loan-quality/quality-insider


How can I properly strategize 
with my borrower on what loan 
program to use?



FTHBs are getting priced out of 
the market. What are some 
steps to use to assist with home 
affordability?
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The ABCs of affordability

A – ARMs
B – Buydowns
C – Contributions

MGIC Webinar: Getting Comfortable with ARMs

https://pages.mgic.com/training-register-2025-10-28-getting-comfortable-with-arms.html


What is the correct income approach for a 
seasonal worker who uses 
unemployment each year during the off-
season?

Please discuss gaps in employment and 
multiple 1099s in the same line of work.



If a real estate agent receives a 
1099 for commission and files a 
Schedule C, would you consider 
this self-employed income or 
would you enter this as 
commission income for DU?



How do I prove income has 
stabilized for a borrower receiving 
variable income?



Mortgage Guaranty 

Insurance Corporation

Freddie Mac – income trend analysis

▪ Degree of fluctuation ≤ 10%: The income trend is considered consistent. No additional analysis or 
documentation is required when calculating the qualifying income.

▪ Degree of fluctuation > 10% but ≤ 30%: No additional analysis or documentation is required when 
the increase is supported by the documented income breakdown and/or verification of pay raise. 

▪ Degree of fluctuation > 30%: Additional analysis and documentation are required to determine 
income stability and develop an accurate calculation of qualifying income. 

▪ Declining trend: Use the YTD income and do not include the previous higher level unless there is 
documentation of a one-time occurrence (e.g., injury) that prevented the borrower from working or 
earning full income for a period of time as well as evidence that the borrower is back to the income 
amount that was previously earned.

▪ Declining trend > 10%: Further analysis and additional documentation may be necessary to 
determine whether the income is currently stable. This analysis must include the reason for the 
declining trend and support that the current income has stabilized.



If you only have one person on the 
loan and the couple has a 
property held in an LLC (files a 
1120-S) at 50% each, can you use 
100% of the income?



What is the best way to confirm 
that a self-employed borrower 
can use business funds for 
closing?



What kind of training is offered 
by MGIC to learn about 
handling transactions with the 
self-employed borrower?
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Training –
SEB webinars

33

mgic.com/seb-webinars

https://www.mgic.com/training/seb-webinars
https://www.mgic.com/training/seb-webinars
https://www.mgic.com/training/seb-webinars
https://www.mgic.com/training/seb-webinars
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Dig deeper

mgic.com/magic-minutes

http://www.mgic.com/magic-minutes
http://www.mgic.com/magic-minutes
http://www.mgic.com/magic-minutes
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MGIC 
worksheets

mgic.com/seb

https://www.mgic.com/underwriting/seb


What makes a property 
ineligible for financing?
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General property eligibility

Number of units

• 1-4 units

Property location

• United States 
(including District of 
Columbia)

• Puerto Rico
• U.S. Virgin Islands
• Guam

Property requirements

• Residential in nature
• Secured by an interest in real property
• Highest and best use of the property
• Be safe, sound and structurally secure
• Be complete
• Legal in zoning
• Readily accessible by roads
• Served by utilities
• Have adequate mechanical systems
• Have adequate property insurance
• Not be subject to pending legal 

proceeding
• Suitable for year-round use*

*Exceptions for some second homes

Property ownership

• Fee simple
• Leasehold estate
• Co-op 

Acceptable dwellings

• On an individual lot
• In a condo project
• In a co-op project
• In a PUD

Ineligible properties

• Vacant land
• Not readily accessible
• Agricultural properties
• Units in condo or co-op hotels
• Properties not secured by real estate
• Boarding houses
• Bed and breakfast properties
• Properties not suitable for

year-round occupancy



Can an additional adjacent 
unbuildable lot be added to 
a property deed as part of a 
purchase transaction?
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Multi-parcel property

Each parcel 
must convey 
in its entirety

Parcels must 
be adjoining 

and have 
same zoning

Entire 
property 

should have 
1 dwelling

Mortgage 
must cover 

both parcels



How do I calm my borrower’s 

nerves with the current 

market uncertainties?



Mortgage Guaranty 

Insurance Corporation

Mortgage Guaranty 

Insurance Corporation

readynest.com

https://www.readynest.com/
https://www.readynest.com/
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Buy Now vs. Wait Calculator

https://www.mgic.com/tools/buynow
https://www.mgic.com/tools/buynow
https://www.mgic.com/tools/buynow
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YES NO
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Get the flyer:
71-43675-flyer-pdf-buy-now-vs-wait-
calculator.pdf

https://www.mgic.com/-/media/value-adds/borrower-education/71-43675-flyer-pdf-buy-now-vs-wait-calculator.pdf
https://www.mgic.com/-/media/value-adds/borrower-education/71-43675-flyer-pdf-buy-now-vs-wait-calculator.pdf
https://www.mgic.com/-/media/value-adds/borrower-education/71-43675-flyer-pdf-buy-now-vs-wait-calculator.pdf
https://www.mgic.com/-/media/value-adds/borrower-education/71-43675-flyer-pdf-buy-now-vs-wait-calculator.pdf
https://www.mgic.com/-/media/value-adds/borrower-education/71-43675-flyer-pdf-buy-now-vs-wait-calculator.pdf
https://www.mgic.com/-/media/value-adds/borrower-education/71-43675-flyer-pdf-buy-now-vs-wait-calculator.pdf
https://www.mgic.com/-/media/value-adds/borrower-education/71-43675-flyer-pdf-buy-now-vs-wait-calculator.pdf
https://www.mgic.com/-/media/value-adds/borrower-education/71-43675-flyer-pdf-buy-now-vs-wait-calculator.pdf
https://www.mgic.com/-/media/value-adds/borrower-education/71-43675-flyer-pdf-buy-now-vs-wait-calculator.pdf
https://www.mgic.com/-/media/value-adds/borrower-education/71-43675-flyer-pdf-buy-now-vs-wait-calculator.pdf
https://www.mgic.com/-/media/value-adds/borrower-education/71-43675-flyer-pdf-buy-now-vs-wait-calculator.pdf
https://www.mgic.com/-/media/value-adds/borrower-education/71-43675-flyer-pdf-buy-now-vs-wait-calculator.pdf
https://www.mgic.com/-/media/value-adds/borrower-education/71-43675-flyer-pdf-buy-now-vs-wait-calculator.pdf
https://www.mgic.com/-/media/value-adds/borrower-education/71-43675-flyer-pdf-buy-now-vs-wait-calculator.pdf
https://www.mgic.com/-/media/value-adds/borrower-education/71-43675-flyer-pdf-buy-now-vs-wait-calculator.pdf
https://www.mgic.com/-/media/value-adds/borrower-education/71-43675-flyer-pdf-buy-now-vs-wait-calculator.pdf
https://www.mgic.com/-/media/value-adds/borrower-education/71-43675-flyer-pdf-buy-now-vs-wait-calculator.pdf


Please discuss HPA and early PMI cancellation.

What are all the MI options so that I can best sell MI?

How does lender-paid MI work?

How can I estimate PMI payments?
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All about MI
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Lender-paid mortgage insurance (LPMI)
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MiQ highlights
• Rate quotes honored for 90 days

• Compare multiple premium plans

• Quick and user-friendly

• Backed by best-in-class customer service

mgic.com/MiQ

https://miq.mgic.com/miq/welcome.htm


Are you still learning?

Let’s play... 
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Explore training & 
special events

mgic.com/training

Get a free MI quote

mgic.com/MiQ

Connect 
MGIC representative:

mgic.com/contact

Training email:
training@mgic.com

Let us earn 
your business!



Thank you! 

training@mgic.com
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