
4/25/2024

1



4/25/2024

2

2023 Top Real Estate Practitioner Study

• Interviewed 25 top-producing buyer’s agents

• Representing all six of NAHREP’s regions: Northwest 
(5), Southwest (3), Mountain (5), Midwest (4), 
Southeast (3), and Northeast (5). 

• Agents estimated that, on average, 71% of their 
clients in 2023 were buyers and 78% were Hispanic. 
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Hispanic Homeownership Rate 

In 2023, the Hispanic homeownership 
rate reached 49.5 percent. 

The largest increase in homeownership 
rate across racial or ethnic 
demographic groups compared to the 
year prior. 
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Despite a challenging market, 
Latinos had a record-breaking 
year.

In 2023, Latinos added a net 
gain of 377,000 owner-
households, the largest single-
year gain since 2005. 
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Hispanic Homebuyers Are Young

A larger share of Hispanic homebuyers 
are under the age of 25 compared to non-
Hispanics. 

Agents in NARHEP’s Practitioner Study 
indicate the majority of their buyers in 
2023 were between the ages of 25 and 
35.
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Interest Rates Largest Barrier

In October of 2023, the average 30-year fixed 
interest rate reached a high of 7.79 percent, 
the highest weekly average 30-year fixed rate 
since the year 2000. 

Higher interest rates made qualifying for a 
mortgage more difficult, fostering uncertainty 
among buyers. 
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Home price appreciation has slowed, but pricing remains 
unaffordable. 

Interest rates had a much-needed 
cooling effect on home price 
appreciation in 2023. 

In April of 2023, YOY appreciation 
was 2.3% (compared to 19.5% in 
April 2022). 
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Strategies to Overcome Affordability Challenges

Hispanic homebuyers are willing to 
move to lower-cost areas. 

A larger share of Hispanic buyers are 
taking on co-borrowers. 

Real estate agents help identify local 
financial incentives and programs. 
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Taking on Co-Borrowers

• Often family members will come together to purchase a 
home, including, parents, grandparents and other 
extended family. 

• Not all co-borrowers have the intention of buying and 
living together, which was usually market-specific. 

• Multigenerational households make it easier for Latino 
families to take advantage of co-borrowing.
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Local Financial Incentives and Programs

Real estate agents play a big role in helping to identify local 
financial incentives and programs. 

Most common programs: 
• Homebuilders 
• State and local governments
• Local/regional banks and credit unions
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NAHREP’s 2024 Policy Priorities 

NAHREP’s Policy Priorities are based on our mission – to 
advance sustainable Hispanic homeownership. 

Four main policy areas:

• Housing Affordability
• Access to Credit
• Industry Best Practices 
• Macroeconomic Issues 
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