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Legal disclaimer

The materials included in this presentation are intended for general information
only. This presentation is not intended to be complete or all-inclusive regarding the
matters discussed herein, and nothing contained in this presentation is intended, or
should be relied upon, as legal, accounting, compliance or other professional advice.

Although MGIC believes the information set forth in this publication is generally
accurate, the information may be outdated due to the rapidly changing nature of
the residential mortgage industry, and MGIC does not warrant the accuracy,
reliability or completeness of any information contained in this publication.

The information in this publication is culled from a variety of business and mortgage
industry sources. Attribution is given where deemed necessary. Opinions and
insights expressed herein do not necessarily represent the views of MGIC.
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HOMEBUYING MARKET

Who is ¥

couples
11%

the single
woman
homebuyer?




A woman homebuyer
applying for a mortgage

WhO iS loan on her own:

o
the SIng Ie 35%+ apply alone because they are
wama n the primary breadwinner or hold

stronger financial credentials than

hOmebu ger? their partner

31% don’t see a relationship as a
prerequisite for buying a home




My story

Purchased in Nov. 2018
at age 25

My partner had bad
credit and we had low
savings

So, | purchased as a
single woman
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* Wanted a yard
and a dog

* Tired of paying
$1,500+ in rent
each month

* Wanted to build
up equity




Demographics
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55%

are < 35 years old hold a degree froma
. university or vocational
Majority are Gen Z and college

millennials



Buying
motivators
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chose to buy because of chose to purchase },':f:f were seeking housing
high rent prices properties that will oz post-divorce or

be used as long-term - separation
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Financial
position

Women have They tend to

an urge to grow choose loan
their equity options with lower

upfront
commitments and

lower monthly
payments




“We’re seeing women adopt a MGIC
‘whatever it takes’ attitude towards

homeownership ... whether that’s
lower money down options, first-time

homebuyer programs,
or other creative methods.”

Amy Jo Plummer
Maxwell VP of Customer Success

urce: Maxwell 2023 Single Women Home Buyer Report
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Compromises to achieve homeownership

=y 3 29% O4%

opted for a purchased a moved to a
smaller home fixer-upper cheaper area




Financing criteria

chose a 30-year fixed used gift funds from put = 3.5% down put <10% down
rate mortgage friends or family

Source: Maxwell 2023 Single Women Home Buyer Report



Education Trust Communication Affordability
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Building confidence
through trust &
communication
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Look for events and
organizations near you

UNIVERSITY OF WISCONSIN

MILWAUKEE Student Involvement

GO g|e women events chicago

Al Images News Shortvideos Forums Shopping Videos

Get Involved v Programs & Interests v Events Calendar Organizations v About v

Today Free W.0.M.A.N. Empowerment Workshop Series

& WOMAN Empowerment Workshop Series

W.0.M.A.N. Empowerment Workshop Series

Events :

26 Women in Business

MAR  Tomorrow, 12:00 - 1:30PM
DoubleTree by Hilton Hotel Chicago - North Shore Conference Center, 959...
Skokie, IL

March 25 @ 4:00 pm - 5:00 pm FREE

Women in the Museum Field

Tomorrow, 5 - 8PM

The Joseph Regenstein Library, 1100 E 57th St
Chicago, IL

South Chicago Women'’s Expo: Empower, Educate, and...
Sun, 2 -5PM

8900 Commercial Food & Liquor, 8900 S Commercial Ave
Chicago, IL

Women's Words of Wisdom

Thu, 5:00 - 7:30PM

Hawksmoor Chicago, 500 N La Salle Dr
Chicago, IL

W.0.M.
Empower
Scric

Women in Data Science (WiDS) Chicago 2025
Thu, 5 - 8PM

Morningstar, 22 W Washington St #7

Chicago, IL
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MGIC resources: readynest.com

en espaiiol

getready the process athome resources stories search
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Get ready for homeownership with Readynest by MGIC

Buying your first home can be daunting. We're here to break down the process,
so you feel ready to spread your wings. We hope our tips, tools and stories will
help you find, afford and love a home of your own.



MGIC resources:

host a homebuyer seminar

MGIC’s free homebuyer
seminar kit includes:

* Slide deck that explains the process of buying and
owning a home

* Facilitator guide with a slide-by-slide script,
discussion notes and presentation tips

* Editable poster and flyer downloads that allow you
to promote your seminar

* Borrower workbooks you can print as a leave-behind
or share by email after the seminar as a follow-up

first-time-homebu homebuyer-seminar



https://www.mgic.com/tools/first-time-homebuyer-resources/homebuyer-seminar

monthly badget worksheet

iiivavaw MGIC

Thinking
about buying
a home?
There’s a lot

home comparison chart MGIC home meintenanes chackiist

6 How to cancel mortgage insuranca
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6+ reasons o bookmark
readynest.com

' E

Fast & ecsy touse Relax. With M1 YOU CAN,
Readynest can help you
find the answors. e

posmants, buying & ham ond sorming.

This infogrophic hos besn brought -
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The truth about buging GIC MGIC

your first home B e { Get Reody Series 31 Get Ready Series 12 Get Recsty Serivs 13 Ot Ruady Sarian B4 g = et Reody Sorias 75
i R ot Understanding credit Understanding your Preventing identity theft Down payment options
1 :“:\:fl'f,"fi‘h‘" i need. - e e - credi report E;r%:u:nmwnum i) et

5 hey elaments of your credt score

Discover more sbout the martgage process,
Including closing your home loan, at


https://www.mgic.com/tools/first-time-homebuyer-resources/resource-library

“Lenders who want to connect with
the next generation of borrowers
and facilitate homeownership in the
communities they serve will be wise
to cater to this rising segment.”

Amy Jo Plummer
Maxwell VP of Customer Success




Connect with us MGIC

@ Mortgage Connects knowledge hub:
mgic.com/mortgage-connects

@ mgic.com/twitter
0 mgic.com/linkedin

You

mgic.com/youtube

ﬁ mgic.com/facebook

y
-



Thank you for

choosing MGIC

mgic.com
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